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DISCLAIMER

The information in this webinar is intended to provide general information only and 
does not contain or convey any legal or other advice.

All efforts have been taken to ensure the information provided in this webinar is 
accurate as of publication date. 

The organiser and speakers reserve all rights in the material provided.

This webinar is being recorded and will be posted on SBF's YouTube Channel.
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COURTESY POINTS

By default, you would be muted when you joined the webinar . 
Otherwise, please mute your microphone throughout the session.

Have a question? Type your questions into the Question & Answer 
Panel and we will read it out later or contact you after the webinar
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2.30 – 2.35 pm Opening remarks by Singapore 
Business Federation
Mr. Prasoon Mukherjee, Vice-Chairman, South 
Asia Business Group, Singapore Business 
Federation

2.35 – 2.40 pm Welcome remarks by India High 
Commissioner of Singapore
H.E. Mr. Periasamy Kumaran

2.40 – 2.50 pm

Opportunities in Digitalisation and 
Technology Innovation in India
Mr. Puneet Badrinath, Co-founder, Fabrik

2.50 – 3.00 pm

Opportunities in Healthcare and 
Medtech in India
Mr. Aditya Gupta, Investment Specialist, 
healthcare, Invest India

3.00 – 3.10 pm

Novel Ways of Entering India
Mr. Bharat Joshi, CEO, J-curve

3.10 – 3.20 pm Trends in sourcing from India and 
food processing opportunities
Mr. Bhupinder Singh, MD, Vista Processed 
Foods

PROGRAMME LINE UP

3.20 – 3.30 pm Trends in Skills training and 
opportunities in Edtech
Mr. Kinner N Sacchdev, CEO & Co-Founder, 
Knorish

3.30 – 3.40 pm Firsthand insights to operating in 
India from a Singapore leading 
company
Mr. Saw Ken Wye, CEO, CrimsonLogic

3.40 – 4.00 pm Panel discussion on novel ways to 
enter India
Moderated by Mr. Anuj Kagalwala, Partner, 
Tax, PwC Singapore

4.00 pm End of programme
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Opening Remarks by Singapore Business 
Federation
Prasoon Mukherjee
Vice-Chairman, South Asia Business Group, 
Singapore Business Federation
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Welcome Remarks 
H.E. Mr Periasamy Kumaran
High Commissioner of India to Singapore



CO R E  PA RTN E RS PA RTIC IPATIN G  CO M PA N IE S

Connecting
your business to
global opportunities

A N  IN I T IATIV E  O F S U P PO RTE D  BY

Novel Ways Of Entering India
Mr. Bharat Joshi
CEO, J-curve
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Novel ways of entering India

’cos well begun is three quarters done
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Who we are

ACTL

 Logistics Infrastructure, Supply Chain Solutions

JCurve

 3 i’s – Insight, Investment and Implementation
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• Assets - operating businesses and proprietary 
assets mandated to invest in JVs

• Network - strong relationship with Government 
and Industry bodies

• Context - insightful knowledge of the local 
business, regulatory and operational environment

History of international partnerships
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Mr. Kashi Nath MEMANI

Former Chairman Ernst & Young, India
Former Chairman, External Audit
Committee of IMF

Mr. Pradip P. SHAH

Chairman, IndAsia Fund Advisors
Former Founder MD, CRISIL

Mr. Rajiv Krishan LUTHRA

Founder and Managing Partner,
Luthra & Luthra Law Office

Advisory Board
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Main Entry Strategies
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Alternative Entry Strategy

Foot-in-the-door Strategy
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Operating as an Indian Entity

 Type of Entity – Public / Private Company, LLP (a joint venture with an Indian partner or wholly owned 
subsidiary)

 Law applicable – Companies Act 2013 for companies; Limited Liability Partnership Act 2008 for LLPs

 Requirements – Minimum 2 persons & an address in India

 FDI limits – FDI allowed upto 100% via automatic route

 Approvals – No RBI / Government approvals required for setting up an entity in India
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Operating as a Foreign Company
 Type of Entity – Branch office / Liason Office / Project Office

 Law applicable – FEMA regulations and Companies Act 2013

 Branch offices – Can engage in commercial business as a representative of the parent company. Permitted activities 
include research, import and export activity, consultancy support, services in information technology (IT), and 
technical support for products supplied by its parent company.

 Liaison offices - sometimes referred to as a Representative Office, an LO liaises, communicating between the parent 
company and Indian entities. While an LO can promote the parent company’s interests and build a network, it 
cannot make money within India; all operating costs are borne from internal funds.

 Project offices - A project office operates similarly to a branch office, the main difference being that a company 
establishes a project office for specific work in India. Project offices may be set up for carrying out construction or 
for projects co-funded by Indian and international financial institutions.

 Approvals – RBI / Government approvals required in branch / liason office
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Restrictions as a Foreign Company
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Main Benefits of functioning as an Indian Entity

 Easiest and fastest type of India entry strategy

 FDI upto 100% in a private limited company or limited company under automatic route

 No RBI / Government approvals required (unlike BO / LO)

 No restrictions in permitted activities (unlike BO / LO /  PO)

 No conditions with respect to eligibility, remittances & validity (unlike BO / LO /  PO)



WWW.JCURVE.IN

GOI initiatives for promoting Foreign Investments in India

 Favourable Investment Policy

 Ease of doing business in India

 Special Initiatives
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A. Favourable FDI Policy: Mostly, 100% FDI permitted through automatic route
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.. albeit through the government route in some sectors
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..and automatic + government route in few
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While <51% FDI permitted through the government / automatic route in certain sectors
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Routing Foreign Direct Investments in India
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Inverted pyramid, where automatic approval is default

 Automatic Route
FDI up to 100% is allowed in all activities/sectors, except in cases which require prior approval.

 Government Route 
Activities not covered under the automatic route. Requires prior approval and considered by the 
Foreign Investment Promotion Board (FIPB), Ministry of Finance.

 Forbidden Sectors
Lottery businesses, Retail Trading (except single brand product retailing), Atomic Energy, Gambling and 
Betting, Business of Chit Fund, Trading in Transferable Development Rights (TDRs) Housing and real 
estate business (except development of townships, construction of residential/commercial premises, 
roads or bridges to the extent specified in Notification No. FEMA 136/2005-RB dated July 19, 2005)
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B. Ease of doing business in India

 Government of India has worked on parameters per World Bank’s EODB Project

 Aim to provide an investment friendly ecosystem that strongly supports domestic as well as foreign 
investments

 Parameters include
• Starting a business
• Registering Property
• Dealing with Construction Permits
• Trading Across Borders
• Protecting Minority Investors
• Enforcing Contracts and Resolving Insolvency

Ease_of_doing_business_DPIIT.pdf
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C. Specific GOI initiatives

 Project Development Cell

 GOI schemes
• Production linked incentive package
• Scheme for Promotion of Manufacturing of Electronic Components and Semiconductors
• Modified Electronic Manufacturing Clusters (EMC 2.0) Scheme

 Easy and early availability of land
 Labour Law amendments
 Reclassification of certain offences under the financial sector laws
 Start-up India initiative

 (Ref article - https://www.isas.nus.edu.sg/papers/attracting-foreign-investment-into-india-key-
initiatives-by-the-government/)
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Provide for the operational and day to 
day requirements of your biz, as well.

• Agent/ representative/ distributor
• Communications and PR
• Asset Creation and Management
• Operations Support
• Supply Chain & Logistics
• Project Development…

Market Entry &
Representation



WWW.JCURVE.IN

Thank you

Bharat R Joshi, CEO
bharat@jcurve.in |  info@jcurve.in

© J-Curve Ventures Pvt. Ltd.  | 2021 | All rights reserved 
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Opportunities in Digitalisation and Technology 
Innovation in India
Mr. Puneet Badrinath
Co-founder, Fabrik



Bridging the human-machine gap



$1 Trillion 
by 2025

Manufacturing outlook in India

NEXT2/12

https://www.ibef.org/industry/manufacturing-sector-india/infographic



The digital workplace

The digital workplace is $20 
billion industry expected to 
grow into $45 billion by 
2026. A segment of this 
market is digital work 
instructions at $416 million 
in 2019 will hit $1468.41 
million in 2027.

https://www.kbvresearch.com/digital-workplace-market/

$44.9 Bn



NEXT

Digitise industrial 
assets
Digitized industrial assets proactively interact with commissioning and 
maintenance teams in real-time to keep them updated on current 
health, upcoming downtimes, and corrective actions. 

● service manuals
● anecdotal field evidence
● real-time asset-generated data
● human knowledge in experts’ minds
● maintenance history, and any other information,

about any asset, process, or system.

4/12



$50 billion lost every year 
due to knowledge gaps.

Stats on the Cost of Industrial Downtime

How long will it take before 

businesses transition? 

And what will they transition to?

NEXT

Paper-based knowledge doesn’t scale - every day 

with paper, money and productivity is lost.

5/12



NEXT

The big guys are 
spending Billions

20% workforce in AR/VR.

6/9

$22 billion contract with US Army.

Acquired - Metaio(05/15), Flyby 
Media(01/16), Vrvana(09/9), Akonia 
Holographics(08/18), Camerai(08/20), 
Spaces(08/20).

$500 million WaveOptics acquisition.

Patents - 390 (2009-209) in AR/VR.



About
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NEXT

Traction
CAGR - 92% (2018-19, 2019-20, 2020-21).
10+ marquee customers across multiple sectors.
Pilots for recurring revenue engagements.
Ready to-go-global - actively exploring Taiwan and US markets, early conversations with consultants 
for EU access.

9/12

Customers Strategic Partners
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Fabrik store
10/12

A webapp store for every great 3D/AR/VR story enabling engineers, 
scientists, creatives and humanities groups alike narrate their life’s work.



NEXT

Team summary

Fabrik (https://fbrk.in)
HQ - Bangalore, India.
Founded - July, 2018.
B2B-focus.

11/12

Puneet B - Product

11 years experience

Srinivas R - Sales

30 years experience

Bhavish S - Marketing

20 years experience

Winners in Cohort 2

Special mention - Digital-Energy

Part of Cohort 3

Winners in Cohort 2

Winners in Cohort 3

Winners in 2021

Lead investor
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Thank you
Puneet Badrinath, Founder & CEO

Corporate Website

https://fbrk.in

Phone Number

+91 99724 07724

Email Address

puneet@fabrik.space

https://fabrik.space



CO R E  PA RTN E RS PA RTIC IPATIN G  CO M PA N IE S

Connecting
your business to
global opportunities

A N  IN I T IATIV E  O F S U P PO RTE D  BY

Opportunities in Healthcare and Medtech in 
India
Mr. Aditya Gupta
Investment Specialist, Healthcare
Invest India



Sector Overview

Medical 
Devices



Indian Medical Devices: Key Statistics

4th

Largest 
Market in Asia 

After Japan, China & 
South Korea

$11Bn

Current 
Market Size

Including implants, 
consumables, Medical 

Electronics 

CAGR 
Growth

9-11%

Over the period of 5 
years

Market Size By 
2025

$50Bn

Poised to be the leader in 
Medical Devices



India-Singapore Collaboration

Opportunities for Future Collaboration
Both countries could collaborate in the Health sector by exchanging knowledge about medical devices, Research & Development in advanced 
Healthcare and AI. Big data could prove essential in the future in this segment, which if combined with technology could yield extraordinary 
results for both countries.
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Increasing FDI Inflow from Singapore over the years (in $US Million) 

Singapore is the 2nd largest foreign investor in India, contributing about 21% of India’s cumulative FDI inflows

• Despite the pandemic, trade between India and Singapore has 
been strong, amounting to $21 billion, reflecting ideals of 
commitment, amicability and mutual trust between the 2 
countries.

• Moreover, in recent years, Singapore has been the highest 
contributor to India’s FDI inflows. 

• Refined petroleum, semi-conductors, gold, diamonds, special 
purpose ships, integrated circuits etc. contribute a major share to 
the trade.

Recent Trends:-



Prospering Companies, Prospering Countries
Indian Companies in Singapore:- Singapore Companies in India:-

The signing of the India-Singapore Comprehensive Economic Cooperation Agreement (CECA) in 2005 helped both 
countries strengthen their trade links.
Since then the CECA has been reviewed thrice, and the cooperation between both countries has helped the agreement 
benefit the partnership immensely.

India-Singapore Comprehensive Economic Cooperation Agreement (CECA)



EQUIPMENT & 
INSTRUMENTS 

CONSUMABLES & 
DURABLES

IMPLANTS PATIENT AIDS

Market 
Potential

High Potential in low & 
mid-range systems

Export potential due to 
high domestic 
manufacturing

Potential for high-end 
technology tie ups

Significant potential for 
domestic 
manufacturing

Segments
MRI Machines, CT 
scanners, ultrasound 
machines, X-ray

Needles and Syringes
Knee & hip implants, 
artificial joints

Hearing aids, 
pacemakers

Key players
GE Healthcare, Phillips 
Healthcare, Roche 
Diagnostics, Omron

Hindustan Syringes, 
Lotus Syringes, Sutures 
India 

J&J, Smith & Nephew, 
Narang Medical

Medtronics, Abbott, 
Shree Pacetronics

Sub-Sector profile



Indian Medical Devices: Trade & FDI

FDIFDI FDI Equity inflows from April 2000 to December 2020
USD 2.2 Bn

Import 
Dependency

Import 
Dependency

Trade 
Scenario

Trade 
Scenario Imports : USD 5.8 Bn, Exports : USD 2.2 Bn

India depends on imports to an extent of around 75% of 
total domestic demand of medical devices

Indian 
Players
Indian 

Players 750-800 Medical device manufacturers in India



FDI Equity Inflow – Since 2014

146

173

480

87

157

308

FY14-15 FY15-16 FY16-17 FY17-18 FY18-19 FY19-20

• 100 % FDI allowed in both 
Greenfield and Brownfield 
investments

• The total FDI in this sector 
has been ~2.2 Bn from 
April’00- Dec’20 

Source : DPIIT



Growing Population
India’s population is set to touch 1.45 billion by 2028, making 
it the world’s most populous nation.

Increasing Disposable Income
8% Indians will earn more than $ 12,000 p.a. by 
2026, emerging middle class in India

Rise in Demand
Growing health awareness, changing attitude 
towards preventive healthcare, increasing lifestyle 
diseases & insurance access

Ageing Population
Life expectancy to cross 70 years by 
2022, thereby requiring home-based 
healthcare devices

1

2
3

4Why India
Favorable Demographics 



1

2
3

Scheme for Promotion of Medical Device Parks
Encouragement to State Governments to establish Medical device Parks, Availability of Plug 
& Play facilities, All clearances under one roof, Establishment of Common Infrastructure 
Facilities

Why India
Government Support & Incentives 

4

Production Linked Incentive 

Scheme for individual manufacturers for giving financial incentive for production of targeted 
medical devices, Total outlay – INR 3420 Cr($456 Mn)

Regulatory Support

Regulation of all Medical Devices through The Medical Devices (Amendment) Rules, 2020 framed 
under the D&C Act. First indigenous quality assurance system for medical devices, ICMED

Ease of Doing Business 

100% FDI allowed via automatic route, Simplified procedures, elimination of unauthorized 
imports & sub-standard products, India ranked 63rd in EoDB’20, 



Why India
Government Support & Incentives 

Cost of Doing Business Ease of Doing Business Risk of Doing Business

 Competitive tax regime
 Corporate Income tax lowest in SE 
Asia reduced from 30% to 17% (vs. 
25% in China, Indonesia)

 Competitive factor cost 
 Electricity made available at $0.07 
per kWh; lowest in entire region

 Hassle-free land 
acquisition
 3000+ Industrial parks with 0.5+ 
million hectare readily available

 Simplified existing 
processes 

 Single form for 
company 
information; Single 
window at Indian 
customs 

 Provide fast track 
clearances 

 Empowered Group of 
Secretaries & Project 
Development Cell for 
handholding 
investors 

 Investor friendly laws

 Companies law being 
amended to 
decriminalize various 
provisions

 Introduction of IBC 
to support insolvency 
proceeding 

 Business friendly labor 
reforms

 Condensing from 
>100 partially 
conflicting laws to 4 
simplified & 



Objective

• Strengthening the existing infrastructure facilities

• Reducing the cost of production of medical devices leading to better availability and affordability

• Easy access to standard testing and infrastructure facilities and value addition through creation 
of world class Common Infrastructure Facilities(CIFs) for increased competitiveness.

• Leverage the benefits arising due to optimization of resources and economies of scale.

Details

• Total Incentive Outlay : Rs 400 Crores; Grant-in-aid to 4 Medical Device Parks

• Tenure : FY 2020-21 to FY 2024-25

• Indicated Common Infrastructure Facilities :

• Component Testing Centre

• Electromagnetic Interference Laboratory

• Biomaterial Testing Centre, Medical Grade Low Vacuum Moulding, and so on

Implementation

• It will be implemented through a one-time grant-in-aid to be released in various phases for 
creation of Common Infrastructure Facilities in medical device park to a State Implementing 
Agency(SIA) to be set up by the respective State Government.

• The Scheme Steering Committee(SSC) in the Department of Pharmaceuticals shall approve the 
project components and funding thereof depending upon the merits of the proposal.

Scheme for Promotion of Medical Devices Parks



Production Linked Incentive Scheme – Medical Devices

Source: Department of Pharmaceuticals

Incentive 
Mechanism

Target 
Segments

Outlay

Incentive @5% on 
incremental sales over the 
base year FY20 for 5 years

1. Cancer care/Radiotherapy
2. Anesthetics & Cardio-Respiratory 
3. All implants including implantable 
electronics
4. Radiology & Imaging Medical 
Device 

INR 3,420 Cr ($456Mn)

Approval to be given in:

90 days for Pharma 

60 days for Medical Devices 

215 Applications received for 
Pharma

28 Applications received for 
Medical Devices



KARNATAKA

Orthopedics and Prosthetics,
Medical Electronics

Bangalore, Mangalore

TAMIL NADU

Medical Electronics
HLL MedTech Park, Chennai

Medical Consumables
Chandigarh, Ballabgarh, 

Faridabad, Manesar

HARYANA

GUJARAT

Pharmaceuticals
Ahmedabad, Vapi Industrial 

Corridor

ANDHRA PRADESH & 
TELANGANA

ANDHRA PRADESH & 
TELANGANA

Medical Electronics
AMTZ MedTech Park (Vishakhapatnam) 

Sultanpur Park (Telangana) 

Cluster Development Opportunities
MAHARASHTRA

Pharmaceuticals 
Mumbai, Pune, Nagpur



Andhra Pradesh MedTech Zone (AMTZ)



End-to-End Infrastructural Support

Pre-built 
manufacturing 

units

200+ single storey plug and
play units in plot sizes of

(0.25/0.5/1 acre for a lease period of 33 years

Common 
scientific 
facilities

EMI/EMC testing lab

Biomaterial testing lab

3D design, prototype, and rapid 
tooling facility

Gamma irradiation lab

X-Ray/CT-scan tube 
manufacturing

Common 
commercial 

facilities
Central warehouse

Conventional and business Centre

Exhibition and seminar halls

Showrooms

Auditoriums

Food courts

Regulatory office

Import-export promotion body

Other support services

Strategic support 
(for ecosystem 
development)

Industry association

Financial agencies

Technology transfer agencies

Human resources agencies

Media partners



Medical Devices Park, Telangana



20% of capex plus
reimbursement of 

excise/ CVD
on capital equipment 

for
electronic product 

manufacture

50-75% 
reimbursement of

State Goods & 
Services Tax for

period of 7 years from
commercial production

100%
reimbursement on
stamp & transfer 

duty on
industrial land 

purchase

INR 1 per unit power
subsidy

for a period of 5 year
from commencement 

of
Commercial production

100% Skilling costs
to be borne by the

government

50% subsidy on the 
expenses incurred 

for quality 
certification/

patent registration

25% subsidy on 
specific

cleaner production 
measures

Transport subsidies
& Preferential 
status in state

procurement contracts

Mega investors of 
greater

than INR 200 Cr 
($35M) to get

Special Policies/ 
Incentives

FEATURES 

276 Acres in Phase 1                                     
Largest Medtech Park in the

Country

20+ companies have started setting up units 
after launch in 2017

Innovation  
20 Incubators focused on Medtech(highest) & Monthly 

meet of start-ups and mentor network

Scaleup
India’s largest prototyping centre for electronics, 

electromechanical and mechanical domains

Manufacturing
Dedicated Medical devices cluster with a 

strategic location

Important Features
Incentives for Investors
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Comprehensive Services

PRE-INVESTMENT

• Opportunity Assessment

• Market Strategy

• Business Advisory

• Policy Guidance

• Subsidy Advisory

• Incentive Advisory

INVESTMENT EXECUTION

• Location Identification

• Market Entry Advisory

• Regulatory Clearance

• JV Partner Search

• Industry Introductions

LONG TERM PARTNERSHIP

• Policy Advocacy

• Issue Redressal

• Expansion Support

Awareness & 
Engagement

Investor 
Aftercare

Strategy & 
Implementation

Business 
Advisory

Long Term 
Partnership



medicaldevices@investindia.org.in

@investindia Invest India investindiaofficial @investindia2017
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Trends in sourcing from India and food 
processing opportunities
Mr. Bhupinder Singh
Managing Director, Vista Processed Foods



A World of Food Solutions

Trend of Sourcing from India and Food Processing 
Opportunities  . 

By – Bhupinder Singh MD/CEO Vista OSI India 

64



• About Vista Processed Foods Pvt. Ltd. ( OSI Group ) – Food solution company in Frozen 
/Chilled Food products Category in India for Exports .

• Trend of Sourcing from India

• Food Processing opportunities   

Index 



Vision
Vista OSI India will be THE BEST  food solution  
provider to leading food companies in India .

Mission
To be your  indispensable Supplier and Partner.

Values 
• Act with Integrity

• Put people first

• Steward our resources for future generations

• Seek partnering relationships

• Strive to continuously improve

• Explore innovative solutions

• Work together as a team

Vista OSI India Guiding Principles



Vista OSI Sustainability Mission

Our mission is to responsibly manage our business within the social, 
economic, and environmental framework in which we operate while 
continually exploring ways to improve our sustainability impact

ENVIRONMENTECONOMIC (Supply Chain)SOCIAL

 Animal Welfare
 Production and
 Agricultural Practices
 Environmental  

Scorecards

 Code of Conduct
 Health & Safety
 Diversity
 Community

 Water
 Energy
 Waste
 Air Emissions



A World of Food Solutions

Vista QA and Food Safety Policy

68

Vision
The recognized provider of world class food safety and 

quality solutions for leading brands through 
relationships that are grounded in integrity and 
trust.

Mission
To protect industry leading global and regional 

customers by systematically developing and 
implementing best in class food safety and quality 
systems using a risk centred approach of excellence 
and relentless improvement.



Vista Certifications



Key Criteria:
– Food Safety  - Customer Complaints

– Performance to Specifications - Cutting Scores, Customer Complaints

– Predictable Competitive Pricing - Price vs. Benchmark, Pricing Trends

– Product and Process Innovation - New Products and Best Practices 
Introduced

– Management Culture to sustain the above - Customer Focus, Openness, 
Honesty, Continuous Improvement

– Management Systems to sustain the above - Succession Planning, Training, 
Management Selection and Incentives

– Safe and Productive Workforce – Employee Survey, Social Accountability

Operational Excellence



• As a premier India food provider, the Vista OSI Group partners with the world’s 
leading foodservice and retail food brands to provide concept-to-table solutions 
that delight consumers around the globe and India.

• With the infrastructure and financial resources of one of the largest privately 
held food providers, we offer you extensive capabilities to source, develop, 
produce and distribute custom food solutions anywhere in India and world.

• At the core of our company is an entrepreneurial passion and agility that brings 
curiosity and a can-do ethic to customer collaborations. You can turn to OSI for 
fresh, innovative ways to deliver next-generation food solutions — and turn your 
ideas into success.

• Custom food solutions made to your precise specifications

• Efficient and trustworthy supply chain expertise

• Exceptional culinary skill and global flavor knowledge

• Innovative research and design facilities that help bring your menu and meal ideas to life

• Unsurpassed food safety and quality assurance practices

• A commitment to sustainability throughout our extensive network

Vista OSI India offer Customers  



A World of Food Solutions Page 72

Product capabilities Platform at Vista OSI India 

All frozen products are designed with low salt, sugar & fat. And contains no 
preservatives or artificial colors.

New addition of Plant Protein   



Latest Food Trends

Source: New Nutrition Business
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OSI Vista key customers
( Brand Behind Brand ) 
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• Thanks to professor M.S.Swamynathan, the father of green revolution in India that transformed 
our country from a land of foodstuff shortage to a land of surplus foods. 

• As an immediate reaction to the initiative, India is presently the world's second largest producer of 
food, and has the potential of being the biggest with developing food and agricultural sector. 

• In modern India, growing economy, surplus food and changing lifestyle has shifted the 
consumption pattern, from cereals to more varied and nutritious diet of fruit and vegetables, milk, 
fish, meat and poultry products. 

• This gradual progression has given rise to the food processing industry in India. India’s food 
processing sector primarily covers fruit and vegetables; meat and poultry; dairy products, alcoholic 
beverages, fisheries, plantation, grain processing and other consumer product groups like 
confectionery, chocolates and cocoa products, Soya-based products, mineral water, high protein 
foods etc.

India Food Processing Industry 
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Indian is also a leading market for food related raw materials in the world. The 
following table shows various items related to raw materials in food production 
with their global ranking. 

Food Related Raw Material Production State in India Items Global Ranking 
Production Global Share 

• Buffalo Meat 1st 43% .

• Milk 1st 17% 

• Bananas .1st 27%

• Mango & Gauva 1st 39%

• Pulses 1st 20% 

• Tea 2nd 23%

• Sugarcane 2nd 24% 

• Wheat 2nd 10%

• Rice  - Paddy  2nd 24% 

Food Related Raw Materials 
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Food Processing Industry India 
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Govt. of India Focus Sectors for Food Industry 
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India Hub for Fruits and Vegetables
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Fruits and Vegetable Exports Opportunity 

$5 Bn Opportunity by 
2030

• $4 Bn from Food 
products

• $1 Bn from Non-food

Augment Export Competency of Processed F&V

$5 Bn Opportunity by 2030

• $4 Bn from Food 
products

• $1 Bn from Non-food

$1.6 Bn Opportunity by 
2030

• $1.3 Bn from Frozen
• $0.3 Bn from 

Dehydrated

$1 Bn Opportunity by 
2030



India holds potential to be global leader in 
mango product market
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Global Primary Processed Mango Market

Global India

80% of global primary
processed market is
Mango Pulp

Secondary Market Opportunities

India exports around $200 
million of secondary 

products; dominated by 
Jams, Jelly, Marmalade 

Global Jam Market 
growing at a CAGR 3%. 

Further growth may 
decrease on account of 

health consciousness

India needs to Focus on 
high-value secondary 

products leverage first 
movers advantage

• Natural and Organic Beauty Market to 
reach $54bn by 2027

• Mango has antioxidant properties; Mango 
butter contains Omega 9

• Global product launches incorporating 
Mango flavours have increased by 240% 
over last decade.

• Global nutraceuticals market growing at 
CAGR 6.5% to cross $300 bn by 2026

• India nutraceuticals market growing at 
CAGR 16% to reach $8.4 bn by 2026.

• Research shows Mango rich source of 
Vitamins, Calcium, etc.

• African Mangos advertised for weight loss

Cosmetics

Nutraceuticals



Huge export potential for Processed 
Potato
Frozen to dominate markets
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India’s Growth

Frozen Dehydrated
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Global Market Growth

Frozen Dehydrated • The Frozen segment is expected to dominate the processed potato
market- led by demand for French Fries which grew by 60% over past
10 years.

• India’s Frozen segment expected to grow at a CAGR of 10% but export
incentives can drive the growth by 25%; registering an additional 115%
growth in Value. Similarly for dehydrated export incentives can double
the CAGR rates from 5-10%, adding value growth of 33%.

• India should focus on Asian market as no country (except India, China,
Pakistan, Bangladesh) cultivate potatoes. Currently EU dominates; but
with incentives India can gain Market share.

• China will be uncompetitive due to low quality & high cost of potato.
China imports 40% of Frozen Potato Products, despite being largest
potato producer.

7871.3

2197.1

1811.2

1064.6

421.1

Belgium

Netherlands

Canada

USA

France

USD Million

Key Frozen Potato Exporting Countries

3.8% 
CAGR

3% CAGR

33%

115%



Citrus largest production, 
negligible processing long term 
opportunity
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Global Orange Juice Market Growth

• Over 300 citrus varieties available; 5
processable varieties.

• Several natural clusters- Nagpur Orange,
Maharashtra Mandarin, Andhra Pradesh
Sweet Lime, Mandarin-Assam, Meghalaya

• Indian agro climate is supportive to citrus.
• Challenge of freshly squeezed juice

dominating market

Top 5 exporting Countries hold 
87% of Market

Brazil
48.9%

Mexi
co

22.2%

USA
6.2%

Netherla
nds
5.0%

Italy
3.9%

Top 5 Importing Countries hold 
56% of Market

USA
26.7%

Chin
a

8.8%

Germa
ny

8.5%

Canada
4.8%

Japan
6.6%
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SWOT Analysis  Food Industry in India 
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OSI Vista “ A World Of Food Solution”

Thank You!
Serve more smiles 
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Trends in Skills training and opportunities in 
Edtech
Mr Kinner N Sacchdev
CEO & Co-Founder, Knorish
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First hand insights to operating in India from a 
Singapore leading company
Mr. Saw Ken Wye
CEO, CrimsonLogic
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All rights reserved. ‘CrimsonLogic’ and the Shell Device are trade marks of CrimsonLogicPte Ltd. All information contained in this presentation is disclosed to you on the basis of a prospective business relationship and is proprietary to 
CrimsonLogic Pte Ltd and may not be used, disclosed or reproduced without the prior written consent of CrimsonLogic.

CrimsonLogic in India

100
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CRIMSONLOGIC INDIA @ GLANCE
Total no of

technical staff
225

Regions Supported

Singapore/MEA
Malaysia / SEA

LATAM / Caribbean

Implemented 
projects for 19 

countries

CrimsonLogic 
India Pvt Ltd
2001
Crimson Logic IT 
Soulitions Pvt Ltd 
2001 

Employees
252

Domain Competency
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Technical Competency

Java
76%

Mobile
1%

Testing & QA
9%

MIS
1%

.Net
8%

PHP
1%

Infra
3%

UX
1%
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CURRENT LOCATION OF SDC STAFF

Employees working In 
CrimsonLogic India Pvt Ltd (SDC, 
Bengaluru, India) have come from 
different parts of India  and have 
spread across different states of 
India as shown in India map and 
they are working remotely and 
seamlessly during this pandemic

102
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SDC SERVICES

• Project Management, Software Design 
and Development (SI projects)

• Product  Development

• Customised Product Development

• Application Maintenance and Support

• Verification and Validation Services

• Infrastructure delivery Services

• Quality Management Services

• Test Management Services

103

Implementation

Purpose

Timescales

Financials

Scope

People

Risks

PROJECTS
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PROJECTS DELIVERED FROM INDIA

104

Chile - iop, 
phase 1(phyto cert)
SICEX - chile SEW, 

tech refresh

Chile - IOP, 
phase 2(COO)

ROL , phase 2A

Bahamas single 
window system 

Botswana unified 
revenue service

Panama CFZ - TFP

RDB tourism for 
rwanda

Ttbiz link 2.0

Ken trade maritime 
single window

Panama - PCUS, CFZ

Chile - h2h – import

ROL,  phase 2B

Suriname electronic 
single window

St. Lucia digi gov

Joint border post

Mozambique TFP

Philippines CBW

Brunei bdnsw
SICEX - chile SEW

Saudiedi,

Ejudiciary

Ghana RGD

SICEX – chile SEW, 
phase 1 

Elitigation

Ghana RGD , 
phase 2 SICEX – chile 

SEW, phase 2 
Chile – H2H - export 

ROL, phase 1 

Estamping

2008

2011

2012

2013

2014

2015

2016

2017

2018

2019

2020

2021

IPA-PCS (India)

North America
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KEY INDIAN PROJECTS - ESI

105

 Customer: Stock Holding Corporation of India Limited

 Started in India: 2006

 Currently serving: 23 States in India

 Solution offered: An optical document security solution 
that digitally stamps documents to safeguard against 
duplication and fraud during collection of stamp duty.

 Result: Convenience enabled by round-the-clock 
transactions from anywhere with the assurance of 
documentation authenticity.

38 40 42

47

52

58 59

72

2014 2015 2016 2017 2018 2019 2020 2021

No. of Transactions per year (in Million)
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 Great place for talent, tough place for talent

 Beyond India, be a global company.  Worldwide opportunities for development 

and growth

 Winning new business in India is ‘hard’.  Extremely competitive market.  

 India is not Singapore.  India is India.  Love it for what it is.  

Lessons learnt
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THANK YOU
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Moderated By
Mr Anuj Kagalwala
Partner, Tax, PwC Singapore



Connecting
your business to
global opportunities

A N  IN I T IATIV E  O F S U P PO RTE D  BY

Panel discussion on key sectoral business opportunities 
in India for Singapore investors

Panelists Moderator

Mr. Bharat 
Joshi

CEO, J-curve

Mr. Aditya Gupta
Investment 
Specialist, 
Healthcare
Invest India

Mr. Puneet 
Badrinath

Co-founder, 
Fabrik

Mr. Bhupinder 
Singh

MD, Vista 
Processed Foods

Mr Kinner N 
Sacchdev
CEO & Co-

Founder, Knorish

Mr Anuj 
Kagalwala

Partner, Tax, PwC 
Singapore



Mr Eady Ng
Email: eady.ng@sbf.org.sg

Ms Elizabeth Wee
Email: elizabeth.wee@sbf.org.sg

Scan / Email us for 
more information
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(6 M

onths)Training (Physical & 
E-Learning)

On-the-Job-Training 
& project

New PMETs

Job Ready Talents

Professional Conversion Programme: Internationalisation Professionals (PCP-I)

Grant Support

6 Months / 9 Months
Up to 90% Salary Support

70% of $13,000 training 
course subsidy

Helping Companies Build Internationalisation Capabilities
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Thank you!

Questions? Comments? 
We’d love to hear from you!

Scan QR Code to give your feedback:

You may also connect with us at:
GlobalConnect Hotline

GlobalConnect Email
GlobalConnect@SBF Hub

+65 6701 1133
globalconnect@sbf.org.sg
Level 6, SBF Centre, 160 Robinson Road, Singapore 068914


